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Dear readers,

This week there was comparatively po-
sitive news on the radio. At last, Greece 
is not the centre of attention. Instead 
of that, President Obama announced 
the USA’s national efforts to reduce 
CO₂ emissions. In a similar way to 
Germany older coal-fired power stations 
are to be shut down, and instead of this 
more wind, solar and biomass energy is 
to be used. The emissions are to be redu-
ced by around 30 % in comparison with 
2005 by 2025. This is really good news. 
After all, the USA is one of the world’s 
largest greenhouse gas producers with 
its 18.8 t CO₂ emission per head. We just 
hope that this will be given a considera-
ble push by the UN Climate Conference 
(COP 21) to be held in Paris in November. 

We’ll have to wait and see how many of 
the announced climate protection objec-
tives will actually be implemented. How-
ever, the fact is that further considerab-
le exertion is necessary to retain global 
warming below the critical limit of 2°. 
The use of ligneous biomasses will be-
come more important than ever. This as-
sessment is also shared by the organisers 
of the traditional Swiss Forestry Trade 
Fair in Lucerne. In addition to the LIGNA 
and the Agritechnica, the forestry trade 
fair in Lucerne is one of the most impor-
tant trade fairs in central Europe and is 
also visited by customers from this area.
 
We will be presenting the new 
HEM 821 DQ Cobra+ hybrid HGV flag-

ship for the first time in Lucerne. The 
machine stands out thanks to its 
construction with a rotating and 
height-adjustable cabin, which means 
that the machine operator no longer 
has to change places between working 
and transport operating positions. This 
is of considerable importance if high 
shredding power is required at the 
same time, especially when working 
with frequent changes of location. On 
top of this, the overview of the working 
area has been considerably increased. 
Over the last few months we’ve been 
testing the first machine thoroughly, 
and we carried out modifications and 
obtained responses from the machi-
ne operators. You can find a report 
about this on the following pages.

In addition to the Cobra+ we will be 
presenting the HEM 593 Z with hyd-
raulic blower. After the first presen-
tation last autumn at the Interforst 
in Munich, this machine has already 
successfully established itself in 
practice with several customers.

Irrespective of whether it’s a classical 
power takeoff shaft chipper or a new 
Cobra+, you will be able to find a wide 
range of JENZ information in our new 
JENZ news as usual. We do hope you 
enjoy reading it and would be very glad 
to meet you at our stand in Lucerne. 

Your 
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A strong family by Jürgen Krüger

 Roger, Germain and Linette Freymond set up 
 a second mainstay 10 years ago with “Germaplaket” 

Yverdon-les-Bains is located on a flood 
plain at the south-western end of Lake 
Neuenburg. It’s only 40 km away from 
Lausanne, capital of Waadt canton. 
Yverdon has 30,000 residents and is 
well-known for its castle, in which the 
school reformer Johann Heinrich Pes-

talozzi taught from 1805 two 1825. The 
Freymond family certainly isn’t as well 
known as Pestalozzi, but they do share a 
love of farming with the Swiss educator. 
Pestalozzi stopped his studies in Zürich, 
and trained as a farmer between 1767 
and 1768. However, Pestalozzi didn’t 

enjoy the same success 
as a farmer that Roger 
Freymond has done.

In the history of the 
Freymond family, the 
term “family business” 
plays a large role. Roger 
Freymond’s grandfather 
Louis Freymond set the 
farming operation up. His 
sons François and Michel 
pushed breeding of the 
so-called “Simmentaler 
Fleckviehs”, a special 
domestic cow breed, and 
continued expanding 
cultivation of sugar and 
fodder beet, potatoes and 
maize. Roger Freymond is 
one of François Freymond’s 
three sons. In between 
times he gave up dairy pro-
duction, and the certified 
farming company conti-
nues to produce potatoes, 
beet, wheat, barley and 
forage crops on around 
70 hectares of land.

In 2005, Roger Freymond 
and his son Germain 
founded the “Germapla-
ket” company. The name 

has been artificially put together. The 
company name is composed of the name 
Germain and the French term for wood-
chippings, “plaquettes”. However, the 
origins of the company can be traced 
back to 1998 as the oil prices increased 
dramatically. At this time, the ecologi-

Yverdon-les-Bains. The district of Waadtländer Nordjura in the French-speaking area of 
Switzerland is where Roger Freymond’s family lives. The 59-year-old father (left) manages 
the “Germaplaket” company together with his son Germain (29, right) in the district capital 
of Yverdon-les-Bains . His wife Linette (centre) and a permanently employed worker comple-
te the company, which specialises in the production, storage and sales of woodchippings. 
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A semitrailer with pushing technology pushes 
the woodchippings out of its tailgate.

cal understanding of the average Swiss 
person changed as well: the number of 
woodfired heating units increased and 
the demand for woodchippings also rose. 

The Freymonds initially produced for 
their own use, and at the time were able 
to replace around 12,000 l of heating 
oil by the use of woodchippings. “By 

2012, we had already produced 
enough woodchippings to re-
place an equivalent quantity of 
4 million litres of heating oil”, 
said Roger Freymond proudly. 
To produce his woodchippings, 
he and his son Germain relied 
on technology produced by 
JENZ. In the meantime they 
now own their third power take-
off shaft-driven mobile chipper 
with a HEM 820 Z. “JENZ builds 
very good machines, and we are 
also happy with the HEM 820 Z”, 
said Roger Freymond who, 
however, would like to have the 
hydraulic blower which is now 
available in order to make his 
outfeed speeds more variable. 
Every so often he considers 
that the fines content is too 
high. “That is complaining at 
a high level, though” he said.

Germaplaket is a full-service 
company which promises its 
customers that they will always 
be supplied with the correct 

quantity of woodchippings at the right 
time. They have even thought up their 
own structure for filling the bunker. 
A semitrailer with pushing technology 
pushes the woodchippings out of its tail-
gate. From there they fall onto a trans-
verse conveyor belt which transports the 
woodchippings into the shallow bunker. 
Of course, Germaplaket is also capable 
of transporting woodchippings into the 
storage area using a hose system. In 
order to show how far the company has 
developed over the previous 10 years, Ro-
ger Freymond’s family invited suppliers, 
partners and neighbours to an open day 
in August, and 150 people turned up.

All data are based on the basic machine version and should be considered as approximations.

Performance potential
Fragmentation of hardwood 
up to (in cm) 60

Fragmentation of softwood 
up to (in cm) 80

Throughput up to approx. (in lcm) 260

Draw-in opening
Draw-in width (mm) 1200

Draw-in height (mm) 820

Main drive
Power consumption approx. (kW) 150–400

brief facts
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The Cobra+ during demonstrations at a Belgian 
forestry trade fair: The new delivery pipe 
enables a more uniform material outfeed.

Petershagen-Wegholm. JENZ GmbH has 
extended its range of mobile coarse 
chipper products: on the HEM 821 DQ 
Cobra+ the driver’s cab can be run up 
and down and also rotated. “That gives 
the chipper driver a better overview. 
Apart from that, he doesn’t need to 
change his seating position” said 
Harmen Görtmüller, Master of Science 
automotive engineering. The 27-year-
old belongs to Waldemar Braun’s team, 
who was responsible for implemen-
ting the ideas from innovation ma-
nagement for the HEM 821 series.

Even if the driver’s cab is raised and 
rotated, the machine can manoeuvre 
with full towing force available from the 
carrier vehicle up to 8 km/h, which is 
particularly advantageous during practi-
cal use. The chipper setup is similar to 
that on the HEM 820 DQ truck. A new 
feature of the HEM 821 DQ Is the hydrau-
lic blower, which was still mechanically 
driven on the HEM 820 DQ. This change 
allowed a higher and more offroad-
capable chassis to be used. Furthermore, 
the chipper has now been fitted with a 
Euro 6 engine in accordance with the 

new exhaust emission standards. The 
HEM 821 DQ Cobra+ hybrid therefore now 
has an overall power capacity of around 
900 hp. Hybrid technology means that 
the chipper drive can either be driven by 
the HGV engine (460 KW/625 hp) and also 
by the add-on motor (353 KW/480 hp). 
“This promises the highest-possible 
performance during chipping and, at the 
same time, efficient road driving” said 
Harmen Görtmüller. The large drawer-in 
of 1200 mm makes processing of bulky 
material and thick trunks easier. The 
new JENZ coarse chipper fragmenti-

Up, down, turn by Jürgen Krüger

Initial deployment results from the new 
HEM 821 DQ Cobra+ hybrid coarse chipper are available
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Machine driver Andreas Riedel manoeuv-
res the Cobra+ in the Libramont forest 
without problems despite its 33 t weight.

Performance potential
Fragmentation of hardwood 
up to (in cm) 60

Fragmentation of softwood 
up to (in cm) 80

Throughput up to approx. (in lcm) 300

Draw-in opening
Draw-in width (mm) 1200

Draw-in height (mm) 820

Main drive
Standard diesel engine Mercedes-Benz, 
 OM 473 LA, 
 MAN Euro 6

Power in kW/PS 460/625 
 353/480

brief facts

Engineer Harmen Görtmüller took part 
in development of the Cobra+ hybrid.

ses shrubs and standing timber with 
a diameter of up to 800 mm – an ideal 
machine for thick standing timber 
which has been built for high-powered 
chipping in extreme continuous ope-
ration. A throughput rate of 300 bulk 
cubic metres speaks for itself.

Harmen Görtmüller has tested the pro-
totype in practical use at some of JENZ’s 
customers. “We wanted to get an initial 
impression ourselves” said the automoti-
ve engineer, who was born in Hilgermis-
sen near Hoya . For example he drove the 
HEM 821 DQ Cobra+ hybrid to deploy-
ments in the industrial wood processing 
sector in order to compare it with the 
HEM 820 DQ. “It was important to us that 
we were able to test the new machine at 
the highest possible throughput” said 
Harmen Görtmüller. “Basically, it ran 
extremely well during the trials. We did 
a bit of fine tuning with our colleagues 
from the electrical department to ensure 
further optimisation.” The HEM 820 DQ 
customers praised the better overview 
and the working area resulting from the 
new driver’s cab. The new chassis also 
had a positive reaction. Despite its 33 t 

live weight, the HEM 821 DQ is 
also easy to drive off-road thanks 
to its two driven axles. Manoeuv-
rability is hard to beat thanks to 
the new steering axle and there 
is no comparison with the previ-
ous classical four-axle machine 
with two axles front and rear. 

The last thing to be done was to 
carry out changes to the delivery 
pipe and the blower. “The wood-
chippings should not scatter so 
much, and be more accurately 
loaded overhead.” These responses 
were taken on board. “We correc-
ted that by changing the geometry 
of the delivery pipe and optimising 
the impeller” explained engineer 
Harmen Görtmüller. The results are 
well worth a look. “Outfeed is now 
very nicely uniform.” Anyone in-
terested could prove that this is so 
at the Demo Forest in Libramont, 
Belgium. The Cobra+ created consi-
derable interest during various de-
monstrations on the JENZ importer 
Van Bemmel’s stand, who now 
belongs to the Van Laecke Group.

All data are based on the basic machine version and should be considered as approximations. www.jenz.de  | 7  
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The lucky number is 15        by Jürgen Krüger

 In Saxony-Anhalt, farmers have shares in their own biogas 
facility

Brumby/Nordgermersleben. It is six 
years since a few farmers in the “Hohen 
Börde”, a community in the rural district 
of Börde in Saxony-Anhalt, got together 
to inform themselves about the conse-

quences of the low market price for grain 
for the first time. A sum of 15 million 
euros was the result, which 15 farmers 
from a radius of 15 km invested in a 
biogas facility. “That was a long and 
stony road” said Andreas von Graeve, one 

of the two general managers of the “DEL 
Biogas GmbH & Co. KG” operating 

company, founded in 2010, 
and which is based in 
Nordgermersleben.

The biogas facility 
itself is located in 

the district of Brumby, about 3 km 
from the administration office which 
is not far from the A2 autobahn at the 
Eilsleben junction (between Helmstedt 
and Magdeburg). Only two years passed 
between the first idea and the first 
groundbreaking ceremony (2011). The 
farmers are involved in 50 % of the 
company as limited partners. The other 
half of DEL Biogas belongs to DBE, a 
sales and project development company 
from Hesse. DEL Biogas general manager 
Andreas von Graeve is a farmer himself. 
He and the other participating 
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Performance potential
Throughput up to approx. (in lcm) 

Garden waste 140

Bark 180

Draw-in
Draw-in width (mm) 1500

Draw-in height (mm) 820

Free loading length (mm) 4000

Bunker volume (m³) 6

Main drive
Standard diesel engine Mercedes-Benz, 
 OM 460 LA, 
 Euromot 3B

Power in kW/hp 315/428

brief facts

Operations manager Heiko Kryzanski and 
his colleague Carsten Pitschmann feed 
the BA 715 D with a beet/straw mixture.

farmers supply the biogas facility with 
“input“. Long-term supply agreements 
are intended to secure stable sales 
at fixed prices. Since the farmers 
themselves are concerned with the 
welfare of their own land, they reject 
criticism of monoculture landscapes. 
“We have committed ourselves to a 
healthy crop rotation system on the 
fields” promised Mr von Graeve. The 
15 farmers only use 15 % of their total 
area for the production of raw materials, 
which includes maize, sugar beet and 
whole crop silage. The number “15” seems 
to be something of a lucky number for 
DEL Biogas. “Pure coincidence” is the 
statement.

The facility was completed in the middle 
of 2013. Even Hermann Onko Aeikens 
(CDU), Saxony-Anhalt’s Minister of 
Agriculture and Environment, was 
there for the inauguration. According 
to information provided by the 
“Volksstimme” newspaper, he praised the 
“50–50” participation model between the 
producing farmers and the development 
company as a “congenial project on an 
equal footing”. “In other places, the 
farmers only supply the raw materials 

and are not affected by the success of 
the biogas facilities. It’s a good solution 
here. And the district of Hohe Börde, 
which is well-known for its innovative 
ideas, will also be glad of the tax input” 
is how the “Volksstimme” quotes Mr 
Aeikens. Since then, the biogas facility 
has been producing “green heat” for 
1 200 households and “green power“ for 
around 6 000 households in the region.

In order to optimally prepare the 
input material such as sugar beet for 
the fermentation process, DEL Biogas 
GmbH & Co. KG uses JENZ technology. 
The BA 715 D biomass processor is 
given extremely good marks by Deputy 
Operational Manager Heiko Kryzanski 
after nearly 250 deployment hours over 
five months. “Up to now, the machine 
has run without any problems at all” said 
the 47-year-old trained car mechanic. In 
addition to pure sugar beet, which can 
be harvested from September onwards 
and is initially stored at the field edges, 
Heiko Kryzanski and his colleague 
Carsten Pitschmann feed the BA 715 D 
with a beet/straw mixture. From the 
beginning of December to the middle 
of February, a silo stores square bales 

of straw underneath layers of sugar 
beet. This combination is covered with 
sheeting and then transported into the 
JENZ shredder, which makes a type of 
paste out of it, by a wheeled loader after 
the two-month resting period. This 
paste is then fed into the biogas facility. 
“Liquid feeding” is what Heiko Kryzanski 
calls the technology. Both the straw and 
the sugar beet is supplied by the farmers 
participating in the biogas facility.

All data are based on the basic machine version and should be considered as approximations. www.jenz.de  | 9  
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Two brothers, one opinion              by Jürgen Krüger

Klaus and Stefan Neubrand 
are deploying three large JENZ machines

Grundsheim. “I somehow ended up 
making woodchippings after studying 
computer sciences” said Klaus Neu-
brand (48) and laughed. His brother 
Stefan (42) also grinned, because he has 

a masters degree 
as an electrical 
engineer in his 
pocket, even if he 
is working intensi-
vely with wood-
chippings now. 
The two brothers 
have been working 
together for seven 
years now. At first, 
they produced 
woodchippings 
for their own use. 
“Our first major 

customer was a market garden, and 
we bought our first JENZ chipper” said 
Klaus Neubrand and then added: “At 
this time we had no basic knowledge 
of the chipper market at all”. During 

a search for used machine, they found 
the JENZ website on the Internet. They 
became interested in a power takeoff 
shaft-driven HEM 560 and contacted 
Helmut Krammer (JENZ Sales South).

That was the start of a story on the edge 
of the little village of Grundsheim in 
Oberschwaben (Baden-Württemberg), 
around 80 km north of Lake Constance, 
which is still a success today. Klaus und 
Stefan Neubrand were born and raised 
in the district, which only has 200 re-
sidents but still has its own Internet 
page (www.grundsheim.de). The fact 
that both of them started dealing with 
woodchippings on their parent’s agricul-
tural operation of 40 ha was something 
that just happened. After the first JENZ 
mobile chipper, the setup procured its 
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own vehicle logistics with a semitrai-
ler and walking floor trailers, contain 
a tractor and telescopic loader. In 
2010 they built a huge hall on the land 
around their parents’ house, returned 

their used HEM 560 Z in part exchange 
and invested in a new JENZ 582 R 
chipper truck with belt outfeed. Later, 
the Neubrand brothers were the first 
JENZ customers to buy a HEM 593 R 
chipper truck with belt outfeed. 
Due to increasing orders, Klaus and 
Stefan Neubrand decided to go self-
employed full time in 2013. In the 
meantime they employ eight workers.

Neubrand GbR’s core business is the 
production, marketing and transport 
of quality woodchippings. Klaus and 
Stefan Neubrand supply customers 
within a radius of around 150 km. 
These include large cogeneration 

plants, communal facilities such 
as schools in addition to private 
households. On the one hand they 
purchase energy wood, top wood from 
thinning or land clearance, round 

timber, landscaping cuttings and 
sawing remains, and on the other 
hand they offer their customers purely 
chipping services at an hourly rate.

“We wanted to extend our field of 
business by the processing of lands-
caping materials such as scrap wood 
and green waste, and therefore we 
bought a JENZ biomass processor” said 
Stefan Neubrand. The BA 725 D has 
been providing reliable service since 
the spring. “We had to get used to the 
operation a bit first before we could 
really select optimum settings for each 
situation” added Klaus Neubrand. 
“We like the robustness of JENZ 

machines, their power and the 
excellent service including spare 
parts provision” is how the Neubrand 
Brothers assess the situation. “The 
price to performance ratio is right.” 
Both mobile chippers have more than 
1300 hours of deployment behind 
them without any problems, whereby 
Klaus Neubrand has to ignore damage 
caused by the penetration of foreign 
bodies. “Even JENZ machines can’t 
do anything about that” he said. 

The BA 725 D biomass processor is also 
given excellent marks. “This machi-
ne is just as robust. What we really 
like about it is the versatile use and 
large range of setting facilities” said 
Stefan Neubrand. Neither he nor his 
brother Klaus had any real criticism. 
“We prefer to talk about the bad things 
with Mr Krammer personally” they 
said, and started to laugh again.

The HEM 593 R Truck produces woodchippings at the highest quality.

All data are based on the basic machine version and should be considered as approximations.

Performance potential
Fragmentation of hardwood 
up to (in cm) 45

Fragmentation of softwood 
up to (in cm) 56

Throughput up to approx. (in lcm) 220

Draw-in opening
Draw-in width (mm) 1400

Draw-in height (mm) 680

Main drive
Standard diesel motor MAN, Euro 6

Power in kW/hp 353/480

brief facts
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Wegholm. Some JENZ machine operators would consider that the locking mechanism 
for the rotor cover, with which the screen basket can be simultaneously withdrawn 
and prepared for changeover, is one of the more comfortable standard fittings – the 
design doesn’t really look anything special at all. However, there is a whole lot more 
behind it than at first sight, as Waldemar Braun (WBR), engineer from the construction 
department, revealed. In this interview, he talks about the background, advantages 
and development stages of the idea.

Herr Braun, JENZ machines have 
always had a screen basket and 
a rotor cover. What did this con-
struction look like previously?
WBR: On the older JENZ machines, the 
rotor cover was bolted to the machi-
ne stands. You had to undo two bolts 
to open it, then the cover was lifted 
up using a hand pump. After this the 
blades and the screen baskets could be 
changed over. However, if one of the 
screen baskets got jammed because of 
wood dust it didn’t just require a lot of 
strength, but also a lot of time. In 2005 
we developed a new mechanism for the 
first time with which the hydraulics 
could be used to open the rotor cover and 
withdraw the screen basket at the same 
time. This solution was incorporated 
in the development of the HEM 1000 at 
the time. This made things considerably 
easier for the operating personnel.

In other words, the driver can nowadays 
hydraulically open the rotor cover from 
his seat and withdraw the basket at 
the same time. Was blade changeover a 
topic of discussion at the time as well?
WBR: No, that only happened later on the 
HEM 820 in 2009. Before that we spent a 
long time discussing safety aspects such 
as the location of the driver when chan-
ging the blades over. We couldn’t decide 
on this on the HEM 820, so we gave the 
driver two possibilities. He could either 
stand in front of the chipper drum or be-
hind it. However, it turned out that chan-
geover from behind was considerably 
more practicable. We therefore decided to 
leave out the extra cover for blade chan-
geover at the front, which also improved 
the stability of the overall construction.

Press the button and off we go            by Elisabeth Hermeier        

How the screen basket cover makes changing the screen 
basket easier 

HEM 583 R-Truck JENZ AKTUELL No. 51
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The screen basket cover can be opened at the 
push of a button thanks to hydraulic operation.

How did the idea of changing the overall 
screen basket changeover come about?
WBR: The original idea was making 
screen basket changing easier. However 
we soon noticed that the new mecha-
nism had a further, crucial advantage: 
the driver was able to get to his location 
for changing over the blades conside-
rably more quickly, which resulted in 
enormous savings in fitting costs.
 
How does the screen basket cover 
play its part in the efficiency increase 
in this case?
WBR: All our mobile machines are fitted 
out with our interchangeable blade 
system. This stands out because of its 
very simple and rapid blade changeover. 
In contrast to some other manufac-
turers, you don’t have to re-grind the 

entire cutter, you only have to replace 
the blades themselves. However, this 
isn’t a problem thanks to the unbeata-
ble part price for our blades. The only 
really important thing is that access to 
the blades is quick and direct. This is 
guaranteed by the new mechanism. 

You mentioned that the cover used to 
require manual opening. What does 
this look like nowadays, and what 
has changed in terms of safety?
WBR: That’s right. The driver had to 
loosen the fixing bolts with a heavy 
spanner and then open the cover with 
a hand pump. This solved the safety 
problems at the same time, because 
there were no rotating parts until all the 
bolts had been loosened. Nowadays, an 
electronic query is carried out by our 

easygreen control system to prevent the 
cover being opened when the rotor is 
still running. This guarantees safety. 
In principle, hydraulic operation of 
the cover locking system perfected 
the system and resulted in maximum 
savings of working time. For example, 
if the screen basket has to be changed 
over on site because another mate-
rial is to be transported, changeover 
is nearly nothing. Flexibility for the 
customer has considerably increased.  

If you were to summarise the ad-
vantages of the mechanism in one 
sentence, what would you say …
WBR: … then I would say: it doesn’t 
look like much, but once you’ve 
used it for the first time you’ll ne-
ver want to do without it again.

Press the button and off we go            by Elisabeth Hermeier        

How the screen basket cover makes changing the screen 
basket easier 
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Värmdal & Traktorservice's headquarters in Karlstad  
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Karlstad/Sweden. Värmdal – anyone 
who knows anything about Swedish 
geography can guess the geographic 
roots of the JENZ dealer using the name 
of the company. “The name Värmdal is 
a mixture of Värmland and Dalsland”, 
explained Robert Eriksson, managing 

partner of the company. Those are two of 
the historic provinces around Karlstad 
and Lake Vänen, the largest lake in 
the European Union.” The company 
has had its headquarters here since 
1946, but apart from this an awful lot 
has changed over the last 70 years.

“Värmdal was formed by between 25 and 
30 agricultural dealers” explained Eriks-
son. “Since then there have been several 
shareholders. I bought the company in 
2008.” Värmdal has been a John Deere 
dealer, not right from the beginning, but 
since 1964. “This meant that we were the 

“We are proud
  to be a JENZ dealer”           by Elisabeth Hermeier

     Värmdal & Traktorservice AB has been a JENZ dealer 
in Sweden for two years now 
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Left to right: Tommy Portström (Värmdal & Traktorservice AB),
Hartmut Schneckener and Madeleine Sundberg at the Skogs Elmia in June. 

first John Deere dealer in Sweden. We 
still somehow even manage to get spare 
parts for tractors made in the 60s” repor-
ted Mr Eriksson proudly. The company 
has grown continuously since these days. 
“We had to increase in size. John Deere 
reduced the number of dealers from bet-
ween 20 and 25 in 2008 down to around 
10 today.” This was another reason for 
forming a consortium with Kumlar Trak-
tor Service, which meant that Värmdal 
became Värmdal & Traktorservice AB. In 
addition to Mr Eriksson, there are now 
two further partners, the company has 
a total of 50 employees and is repre-
sented at four locations in Sweden. 

Best-possible customer service
as guiding motto
The main field of business is in the 
agricultural machine products sector. 
Here, the company has made a name 
for itself over the last few decades. We 
have the largest market share of John 
Deere products in the whole of Sweden, 
and have accumulated a lot of specialist 

knowledge” is how Mr Eriksson explains 
the strengths of his company. “Our objec-
tive is to offer our customers the best-
possible service. We have never sold any 
machine that we don’t know inside and 
out ourselves.” Just as in other countries, 
Sweden is suffering from the current 
dwindling agricultural machine indust-
ry, but the company considers itself well-
set up due to its current market position.

JENZ machines as a sensible
addition to the product range
The general manager considers JENZ 
machines to be a sensible addition to 
his product range. “In addition to the 
John Deere products, which take of about 
50 % of our sales, we also sell numerous 
other products such as small Wille brand 
wheeled loaders from the Finnish compa-
ny Vilakone” he explained.“The machi-
nes made by JENZ supplement our range 
of products optimally. I think there is a 
considerable future potential here.” For 
reasons of climate alone, Swedish people 
require more woodchippings per person. 

The currently low energy prices are, of 
course, still a problem. “However, I think 
we are just at a turning point. It can only 
get better, really.” There is good reason 
for these positive expectations. Värmdal 
has been selling JENZ machines in Swe-
den since 2013. Tommy Portström is the 
man responsible for this, and he will be 
getting support from new salesman Olof 
Davidsson in the future. “It wasn’t easy 
for us at the beginning. We didn’t really 
think that the outlook for development 
in the biomass sector forecast by Hart-
mut Schneckener and Uwe Hempen-Her-
meier was going to be possible at the be-
ginning” admits Mr Eriksson. “However, 
together with Tommy we’ve actually ma-
naged to achieve our objectives to date. 
That is really a gratifying development.”

Development of cooperation with JENZ
How did they get to hear about JENZ 
machines? This question is easy for Mr 
Eriksson to answer. “Before I bought 
Värmdal I owned a sawmill. Tommy was 
working there as well. That meant that 
we knew about similar machines, be-
cause the sawmill was also using energy 
from biomasses.” JENZ was known to 
him at the time as well. After buying 
Värmdal, Mr Eriksson was also able to 
convince Tommy Portström to work 
for his new company. The cooperation 
with JENZ evolved over the course of 
time. The company considers the largest 
sales potential to lie in the chipper 
truck sector. The market is changing 
for power takeoff and diesel machines 
in contrast. Overall, people are content 
up to now. “We are very pleased to be a 
JENZ dealer and we really appreciate the 
high quality of the machines” is how 
Mr Eriksson describes his conviction 
in the potential of the cooperation. 
“Of course there are still things that 
have to be improved, but overall I have 
a good feeling about the future.”
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Date Trade fair Location Company

JENZ trade fair dates 2015

August 2015
20.08.2015 – 23.08.2015 23rd Internationale Forstmesse Luzern Luzern (Switzerland) JENZ

26.08.2015 – 27.08.2015 Salon aux Champs Fontenay sur Vègre (France) Noremat

28.08.2015 – 01.09.2015 Karpfhamer Fest and Rottalschau Karpfham (Germany) JENZ

September 2015
02.09.2015 – 06.09.2015 MATEXPO Kortrijk (Belgium) Van Bemmel

03.09.2015 – 05.09.2015 innoLignum SOPRON MKB Arena Sopron (Hungary) Forest Power

06.09.2015 – 06.09.2015 4th Internationaler Praktikertag Kompost Münchendorf (Austria) JENZ Österreich

10.09.2015 – 12.09.2015 MAXPO Hyvinkää Airfield (Finland) Ideachip

16.09.2015 – 18.09.2015 Forest Romania Zizin, Transsylvanien (Romania) Forest Power

22.09.2015 – 24.09.2015 EXPOBIOMASA Valladolid (Spain) Masias

October 2015
06.10.2015 – 08.10.2015 AUSTROFOMA Klaffer (Austria) JENZ Österreich

November 2015
03.11.2015 – 05.11.2015 Recycling Gorinchem (Holland) Van Bemmel

08.11.2015 – 14.11.2015 AGRITECHNICA Hanover (Germany) JENZ

As of August 2015. Information without liability.

New dealer in Portugal 
The Cimertex company has become respon-
sible for the sales of JENZ machines in Por-
tugal since April this year. With more than 
200 employees and more than 50 years of 
the experience, the company is obviously a 
further expert partner in JENZ’s European 
dealer network.

The main contact is Frederico Santos, who 
has already been able to sound out the 
JENZ atmosphere during this year’s dealer 
conference. In May, Cimertex was already 
presenting a HEM 583 Chippertruck at the 
Expoflorestal in Morada.

Agricultural contractors from the 
Lower Saxony state group visit JENZ 
Almost 300 visitors from the Lower Saxony 
state group of the German Association of 
Agricultural Contractors (BLU) took upthe 
opportunity of getting to know the JENZ 
company during their annual agricultu-
ral contractor day. After the welcoming 
speech, the visitors followed the infor-
mation about the company history and 
current developments with great interest. 
After this, tours around the company works 
the provided for several groups.

District president Thomann-Stahl 
on her summer visit 
The president of the Detmold administrati-
ve district Marianne Thomann-Stahl came 
to JENZ on 7th July as part of her summer 
visit. Accompanied by senior director Anke 
Recklies, the president informed herself 
about the company and was obviously im-
pressed by the size of the operation during 
her works visit. According to Ms Thomann-
Stahl, medium-size companies like JENZ 
form the foundation of the economy in OWL 
(Ostwestfalen-Lippe).
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